
business expo 2014

oceans of opportunities

Wednesday, April 16th  //  3-7 p.m.
Dare County Youth Center Kill Devil Hills

• Boomer Magazine • Charter Business • Systel Printing Services • First Bank 

• Southern Bank • Malvin Riggins & Company • Heartland Payment Systems 

• The Virginian-Pilot/Carolina Coast • Max Radio of the Carolinas • East Carolina Radio





The Outer Banks Chamber of Commerce, CenturyLink, Wan-
chese Fish Company, and Midgett Insurance Agency are pleased to  
present “Ocean of Opportunities” Business Expo 3-7:00 p.m., 
Wednesday, April 16, 2014 at the Dare County Youth Center in  
Kill Devil Hills.

Those who visit the Chamber’s tradeshow will have the opportu-
nity to meet area business owners and managers, pick up literature 
and ask questions about company services, enjoy product samples, 
register for door prizes, and review offerings available here on the 
Outer Banks. Expo vendors will include wide range of categories, 
including retail, professional, banks, golf courses, internet and tech-
nology, non-profits, and more.

“Expos offer a chance for chamber members to not only market 
themselves to the community but to other area member businesses,” 
said Chamber President & CEO Karen Brown.  

Over 100 vendors are registered for this year’s event with admission 
just $1.  Admission fees benefit the Chamber’s scholarship fund and 
will serve primarily as means of tracking attendance at the event.

“Sometimes small business owners, especially those who have 
served the area for a number of years, assume that others know 
the products and services they offer,” said Brown.  “Expos offer 
a chance to showcase new products, talk one-one-one with poten-
tial customers and clients, to remind the general public that the  
company exists and what it offers.”

For the general public, it is an open air opportunity to meet area 
business owners, and to gather information without the high  
pressure of an individual sales call.

“People can visit with a number of businesses in one afternoon,” 
Brown said. “Vendor booth visits might trigger ideas they hadn’t 
thought about or remind them to remodel a room, upgrade com-
puter equipment, register for a doctor’s visit, or more.”

As an added bonus, The Outer Banks Hospital will have its well-
ness unit on-site offering free health screenings.  Car dealers will 
also showcase new models.

Not in business yet but considering opening a new venture?  Col-
lege of the Albemarle’s Small Business Center and SCORE Busi-
ness Counselors will be on hand with business start-up information 
including how to register your name, incorporation, business loans, 
marketing, and to schedule appointments for private counseling.

“One of the greatest resources that the Chamber offers is its connec-
tion to support agencies, other businesses, and the community,” said 
Brown.  “Being successful is about having the right connections in 
place for all areas of growth in the life of a company. From start-up 
to company growth, disaster recovery and even the exit plan for 
succession, the Chamber is a resource small business owners and 
managers can count on.”

The Outer Banks Chamber of Commerce is a non-profit business 
membership organization with over 1,050 members in Dare, Cur-
rituck and Hyde Counties.  This is the first business expo that the 
Chamber has offered in a number of years.

“New residents, new business owners, changing times have urged 
us to reconsider offering this program,” said Brown.  “We look for-
ward to this show being the premier showcase of area businesses 
and what they offer in the community.”

Business Expo Showcases Area Businesses

2014 OBX BUSINESS EXPO COMMITTEE

Pictured left to right are the 2014 Outer Banks Chamber of Commerce “Oceans of Opportunities” Business Expo Committee Members:  
Margaret Welch, G.R. Little Agency, Inc.; Lori Clark, East Carolina Radio; Monica McOwen, CenturyLink; Angie Brady-Daniels and 
Sara Keener, Outer Banks Chamber of Commerce; Kyle Tonione, Max Radio of the Carolinas and Outer Banks Voice; Penny Bentley, 
Southern Bank; and Robin Tilley, TowneBank. Not pictured Lisa Weatherly, Outer Banks Hotline’ Ginger O’Neal, College of the Albe-
marle’s Small Business Center; and Allyson Sproul, The Virginian-Pilot/Carolina Coast.



2014 EXPO BOOTH LAYOUT



2014 EXPO EXHIBITORS

1 ....... East Carolina Radio

2 ....... Systel Business Equipment

3 ....... Twiford Funeral Homes

4 ....... Outer Banks Cleaners

5 ....... Midgette Auto Sales

6 ....... North Carolina Wesleyan College

7 ....... Shore Signs by the Sign Guy

8 ....... Vidant Medical Group

9 ....... The Outer Banks Hospital 

10 ..... PNC

11 ..... Manteo Marine

12 ..... Electronic Systems  

13 ..... Outer Banks Heating & Cooling

14 ..... Dr. Energy Saver

15 ..... Ocean Atlantic Rentals

16 ..... R&B’s Outer Banks Skeeter Beater/Wes-J Mfg.

19 ..... Spring Arbor of the Outer Banks  

20 ..... Southern Scapes Pools  

23 ..... Invisible Fence of Northeastern North Carolina

24 ..... Davis Cleaning of the Outer Banks, Inc. 

25 ..... BN Design & Advertising 

26 ..... OBX Bank/OBX Bank Mortgage

27 ..... King Tote/Brand U Promotional

28 ..... Scotch Hall Preserve

29 ..... Manteo Furniture and Appliance

30 ..... Towne Insurance – A Towne Bank Company

31 ..... Boomer Magazine

32 ..... Charter Business

33 ..... Max  Radio of the Carolinas

34 ..... First Bank  

35 ..... League of Women Voters

36 ..... Outer Banks Chamber of Commerce/Expo Information

37 ..... CenturyLink

38 ..... Malvin Riggins & Company

39 ..... Area Storage

40 ..... Whichard & Woolard

47 ..... Identify Yourself

48 ..... Norfolk International Airport

55 ..... OBX Hilarious T-Shirts

56 ..... Heartland Payment Systems

57 ..... VBL Technologies

58 ..... CenturyLink

59 ..... Midgett Insurance Agency

60 ..... Dare Coalition Against Substance Abuse

61 ..... Sylvan Learning Center 

62 ..... Nags Head Golf Links & The Currituck Club 

63 ..... Perry Glass

64 ..... Gateway Banks & Trust

69 ..... Currituck County Economic Development

70 ..... Currituck County Economic Development

78 ..... SCORE Business Counselors

79 ..... ABC Seamless of the Albemarle

80 ..... Outer Banks Hotline

81 ..... Southern Bank

82 ..... Soles Realty

83 ..... College of the Albemarle’s Small Business Center

84 ..... Foxy Flamingo

85 ..... Outer Banks Young Professionals/Summeritaville

91 ..... Outer Banks Seafood Festival

99 ..... Atlantic Coastal Shutters 

100 ... Southern Insurance Agency, Inc.   

101 ... OBX Cams

102 ... The Virginian-Pilot/Carolina Coast

NAME BOOTH # NAME BOOTH #

...and more!



Linda Allen 
Senior Account Executive

2400 South Virginia Dare Trail, Nags Head, NC 27959
P: 252.715.2172 | C: 252-207.8290

linda.allen@charter.com  

Richard (Dick) Blackmon 
Account Executive

2400 South Virginia Dare Trail, Nags Head, NC 27959
P: 252.715.2173 | C: 252.202.1117

richard.blackmon@charter.com

Jessica Ludwick 
Business Account Executive

2400 South Virginia Dare Trail, Nags Head, NC 27959
Mobile: 252.489.6560 | jessica.ludwick@chartercom.com



While traditional marketing such as newspaper and magazine ads, 
radio spots, website traffic, even facebook or other social media fol-
lowers are easy to track, sometimes the value of being involved in the 
Chamber requires an extra step to measure.  

Membership in the Outer Banks Chamber of Commerce provides 
you immediate access to more than 1,050 business owners and man-
agers in Dare, Currituck and Hyde counties. Every event offered – 
from ribbon cuttings to business expos, committee meetings, career 
fairs, and workshops - offers a chance to exchange business cards 
and make connections. 

Will every business card exchange convert to a sale? That is probably 
not the reality but the Chamber helps to maximize efforts to con-
nect to those in the community seeking services with those who can  
provide it. The Chamber is considered a trusted source for informa-
tion from visitors, new resident, and government agencies.  People 
prefer to do business with those they know. Businesses associated 
with a Chamber are more visible in a community and viewed as  
being more respectable.

Small businesses represent the largest segment by number of most 
local chamber membership rolls. Results in the research study by 
The Shapiro Group, Inc. and Market Street indicate the impact of lo-
cal chamber membership on small businesses is very powerful. If a 
consumer knows a small business is a member of its local chamber, 
the business enjoys a 49 percent increase in its consumer favorability 
rating, a 75 percent increase in consumer awareness, a 68 percent in-
crease in its local reputation and a 80 percent increase in the likelihood 
that consumers will patronize the business in the future. 

Basic membership values that every member business receives  
include website and Outer Banks Experience Magazine listings, 
coupons, job and volunteer postings, press releases, and low cost 
advertising such as e-mail blasts, newsletter and banner ads. Mem-
bership also opens the doors for companies to donate gift certificates 
as prizes at Chamber Morning Schmooze, Business After Hours, 
the Outer Banks Young Professionals, membership socials and  
golf tournaments. 

Membership includes access to economic reports, cost-of-living 
data, free business counseling through SCORE, invitations to area 
ribbon cuttings. Elected official meet and greet events offer a chance 
to talk legislative issues with those with voting power.

“From the moment a business joins, the Chamber membership  
decal on the door sends a message of community commitment,” said 
Chamber President & CEO Karen Brown. “Every Chamber event  
offers an opportunity to network, market, to introduce company 
products and service. Chamber members are viewed as being  
more active in the community and more committed to success.”

The Top 10 Reasons People Join the Outer Banks Chamber of Commerce:

1. Meet new people each month at multiple Chamber events. 
 Exchange business cards and information with local goods and
 service providers.
2. When consumers know that a business is a member of the local 
 Chamber of Commerce, they are 80% more likely to patronize
 the business.
3. Exclusive Member Discounts & Services: Through our
 affinity programs you can save on prescription drugs, worker’s 
 compensation insurance, and Constant Contact email marketing
 software. Savings are also available through exclusive member 
 2 member discount offerings.
4. Our website, outerbankschamber.com, receives over ½ million
 unique hits annually. All members are listed in the business 
 directory on our website. We only refer members!
5. The Chamber offers affordable and informative educational 
 workshops and seminars to hone your professional skills.
6. Economic Development: Become involved in preparing, 
 developing and promoting our community for economic growth. 
 When the community grows so does your potential customer base.
7. Resources: The Chamber can connect our members to the 
 many resources available for business success including 
 SCORE, SBTDC, SBC, Workforce Development, and state 
 agencies and programs.
8. Community/Advocacy: Expand your knowledge of local issues
 and stay informed about local, state, and federal policies that 
 affect your business.
9. Advertising Opportunities: The Chamber has numerous 
 avenues for advertising your business. From event and program
 sponsorships, web advertising, email ad blasts, and more there
 is an opportunity to fit every budget.
10. News & Information: Access to community and business 
 information including economic indicators, weather alerts, 
 legislative activity, chamber news, and more.

Membership rates start at just $260 per year (or $175 for non-prof-
its).  Chamber staff members promise extra value to those who will 
commit to being involved in the area’s largest business organization.

“There is great return on investment for those who participate in 
Chamber events and learn the art of cross-marketing and network-
ing,” said Brown. “Those are the companies that survive changing 
economic times and consistently serve our area year after year.

The Chamber’s membership package can be viewed or downloaded 
at www.outerbankschamber.com/joinnow
For more information, call (252)441-8144, ext. 222 

WHY JOIN A CHAMBER?



ENTRY fORM & RULES
Visit OuterBanksChamber.com or call 252.441.8144

JOIN US fOR THE PARTY
Party-only tickets $25  //  Includes: Heavy hors d’oeuvres, beer, wine 

and DJ Buster Nunemaker with several surprise performances

LAST TICkET dRAWN
Wins choice of $10,000 cash or a new $13,000 Kitchen Appliance 

Package from General Electric and Manteo Furniture & Appliance

EvERY 25TH TICkET dRAWN
Wins $100 cash back or a chance to enter a second chance drawing 
(Tickets drawn out: 1, 25, 50, 75, 100, 125, 150, 175, 200, 225, 

250, 275, 300 win $100)

324TH TICkET dRAWN
Wins $500 Cash

$100 Donation Per ticket

SPECIAL 
THANkS 
TO OUR 

SPONSORS


